国际贸易实务课程教学大纲
Practice of International Trade

一、课程基本情况
课程名称：国际贸易实务
课程编号：11110210

课程总学时：48讲课：48

课程学分：3    

课程分类：必修          

开设学期：3春
开课单位：经济管理学院  国际贸易系 

适用专业：国际经济与贸易
所需先修课：国际金融、市场营销
课程负责人：李建文
二、课程内容简介：
国际贸易实务是国际贸易专业骨干课程。国际贸易实务包括一国与其它国家间商品交换的具体交易条件、交易过程和交易方式。具体的交易条件主要有外贸商品的品名、品质、数量、包装、国际贸易惯例与贸易术语、运输、运输保险、价格、货款支付、检验、索赔、不可抗力和仲裁等条款；具体交易过程由交易磋商前的准备工作、外贸商品合同的磋商、签订与履行组成；具体交易方式包括经销、代理、展卖、寄售、招标与投标、拍卖、租赁、对销贸易、加工贸易、期货贸易等。
The international trade is a necessary course for the students who major in the International Trade. This course includes the concrete bargain terms, the trade process and the bargain means of merchandises exchange among countries. The concrete trade terms mainly includes product name, quality, amount, packing, international trade usual practice and technical terms, transport, insurance, price, payment to pay, examination, claiming, items such as force majeure and arbitration etc. Preparation work before negotiating, the contracts’ negotiation, signs and implements are constituted the part of concrete trades process. The concrete means of trade includes distribution, the exhibition and sell, consign for sale, auction off, lease, processing trade, futures trade…etc.

三 、各部分教学纲要
课堂讲授部分教学内容要点、基本要求及学时数等48学时)

��� 第一章   绪论 (2学时)

本章的主要内容是国际贸易的分类，国际货物贸易的特点，适用的法律与惯例，本科程的主要学习内容，教材、参考资料与学习要求。通过学习了解国际货物贸易规则，形成对本科程的框架性认识。�

�   第二章   外贸商品的品名、品质、数量与包装条款 (6学时)

本章的主要内容是商品的品名、品质、数量与包装四个条款。对外贸易的货物买卖合同是转移标的物的所有权的合同，买卖任何一种有形的标的物，都有具体的名称，并表现为一定的品质。每笔交易都有一定的数量，交易的大多数商品，又都需要包装。因此买卖双方开始交易，首先就要谈商品的品名、品质、数量与包装，通过学习掌握这四项内容主要的交易要求及其合同条款。
第三章   国际贸易术语与国际贸易惯例(6学时) 

本章的主要内容是国际贸易术语与国际贸易惯例的概念、与国际贸易术语有关的惯例、13个常有贸易术语。通过学习掌握术语含义、注意事项及其正确的使用。 

第四章   外贸商品的运输条款 (6学时)

本章的主要内容是国际货物运输中要使用的运输方式、各种运输单据、运输条款的订立。通过学习了解国际货物运输的基础知识，学会合理地选用各种运输方式，掌握各种运输单据的运用，明确具体磋商和签订买卖合同中的各项装运条款。
第五章   外贸商品运输保险条款（6学时）
本章的主要内容是外贸商品运输保险的基本原则，外贸商品运输保险的风险、损失与费用，我国外贸商品运输保险的条款与险别，外贸商品的运输保险实务。通过学习掌握国际货物运输保险的基础知识，掌握外贸商品的运输保险的做法。
第六章   外贸商品运输价格条款（4学时）
本章的主要内容是外贸商品的成本核算、佣金和折扣、价格术语的换算、计价货币和贸易术语的选择、作价原则与方法、价格条款。该内容是交易双方磋商的核心内容。通过学习正确掌握外贸商品价格，采取合理的各种作价方法，适当运用与价格有关的佣金和折扣，选用有利的计价货币，订好合同中的价格条款，避免价格条款中的风险。
第七章   外贸货款的收付（6学时）
本章的主要内容是对外贸易的支付工具、支付方式及其条款。外贸货款的收付直接影响双方资金的周转与融通、收付的风险和费用的负担，通过学习正确认识各种支付工具，掌握汇款、托收、信用证、保函、保理和备用信用证等主要支付方式，掌握支付工具与支付方式的选择使用。
第八章   外贸商品的检验、索赔、不可抗力和仲裁（4学时）
本章的主要内容是外贸商品的检验、索赔、不可抗力和仲裁。进出口贸易涉及多个部门、众多环节，买卖双方权利与义务的履行受各种因素的影响，难免出现不符合合同和有关规定的现象，为了保障双方利益，尽量减少争议，或在发生争议时顺利解决，买卖双方在贸易合同中通常订立预防发生争议以及一旦发生争议如何处理的条款。通过学习正确掌握商检、索赔、不可抗力和仲裁条款的内容。
第九章   外贸商品合同的磋商、签订与履行（4学时）
本章的主要内容是交易磋商前的准备、交易磋商、签订和履行合同。通过学习正确掌握外贸商品交易磋商的形式、内容、程序，进出口合同履行的过程和各个环节的工作内容，学会阅读和审查信用证、制单结汇、进出口合同履行的签定与履行。
第十章   国际贸易方式（4学时）
本章的主要内容是经销、代理、展卖、寄售、招标与投标、拍卖、租赁、对销贸易、加工贸易等，通过学习正确了解各种贸易方式，掌握其本质特性。
习题作业安排
教材各章均有若干个习题，要求学生都要及时完成，并交教师批改。教师对学生作业中出现的普遍性问题及时给予辅导、解答。
四 、使用教材的名称、主编人、出版社、出版时间及版次及主要参考书名称
���  �教材：《现代国际贸易实务》， 韩玉珍，首都经贸大学出版社，2000年第2版
主要参考书： 《进出口合同条款与案例分析》， 黎孝先，对外经贸大学出版社  

《国际贸易实务》，黎孝先，对外经贸大学出版社
《进出口业务案例解析》，陈哲，对外经贸大学出版社
《进出口外贸实务习题与解答》，陈志友，立信会计出版社
“外销员资格考试”等的相关资料
执笔人：李建文
审定人：肖海峰
2009年11月15日修订
International Trade Practice  
1. Basic information

Course code: 11110210
Total teaching hours: 48, among which 48 hours for lectures,  0 hours for experiments, 0 hours for on-line teaching.  

Credits: 3
Type of the course:  Compulsory

Teaching terms: 3 Spring

Owner of the course: College

Majors applicable: International Trade  

Prerequisites: International Finance，Marketing
Person in charge of the course:  Li JianWen

2. Course description 

 The international trade is a necessary course for the students who major in the International Trade. This course includes the concrete bargain terms, the trade process and the bargain means of merchandises exchange among countries. The concrete trade terms mainly includes Commodity name, quality, quantity, packing, international trade terms, transport, insurance, price, terms of payment , inspection, claiming, force majeure and arbitration. Preparation before negotiating, the contracts’ negotiation, signs and implements are constituted the part of concrete trades process. The concrete means of trade includes distribution, the exhibition and sell, consign for sale, auction off, lease, processing trade, futures trade…etc.

3. Design of each teaching section

(1) The main contents of each teaching section, basic requirements, and teaching hours 

Chapter1 Preface (2 teaching hours)

This chapter is concerned with international trade conception，international trade laws, regulations and customs. Introduce teaching contents, textbook, reference books and basic requirements. Students should be able to grasp the basic framework of the course �

Chapter2 Commodity name, Quality, Quality and Packaging (6 teaching hours)

This chapter will learn four clauses: Commodity name, Quality, Quality And Packaging. Students should grasp:
 1. commodity name. 

2. commodity quality, quality tolerance, ways to specify quality.

3. commodity quantity, ‘more or less clause’ about quantity, weights and measures system in International trade, ways to calculate the commodity quantity.

4. commodity packaging types and functions, marking (shipping marks, indicative marks and warning marks), neutral packing. 

5. the clauses of quality, quantity and packaging in sales contracts.

Chapter3 International Trade Terms (6 teaching hours)

This chapter will learn:

1. international customs of trade terms.

2. the comparison between incoterms 2000 and incoterms 2010.

3. six main international trade terms in incoterms 2010 (FOB,CFR, CIF, FCA, CPT, CIP) 

4.other five trade terms.

5.incorporation of incoterms into sales contracts

Students should grasp INCOTERMS 2010.
Chapter4 Commodity Transportation (6 teaching hours)

This chapter is concerned with transportation of goods in international trade.
Students should grasp:

1. time of shipment and time of delivery.

2. partial shipments and transshipment. 

3. port of shipment, port of destination and optional port.

4. modes of international transportation.

5.the delivery and shipment clauses in sales contracts.
Chapter5 Cargo Transportation Insurance  (6 teaching hours)

This chapter introduce the main contents of cargo transportation insurance and insurance clauses.

Students should grasp:

1. the nature and principles of Insurance.

2. the scope of insurance cover for the goods.

3. perils involved in cargo insurance at sea.

4. losses and charge.

5. terms and coverages of ocean marine cargo insurance in China.

6. marine cargo insurance of the institute of london underwriters.

7. cargo insurance practice in import and export transactions.

8. insurance terms in sales contracts.

Chapter6 Commodity Price Clause (4 teaching hours)

This chapter is concerned with calculation of goods price, price composition, pricing principle and methods.

Students should grasp:

1. calculation of cost . 

2. calculation of commission and discount

3. conversion between price terms.

4. pricing principle and methods,
5. setting of price clauses in sales contracts

Chapter7 International Payments   (6 teaching hours)

The main content of this chapter includes Instruments of payment, means of payment  and terms of payment. Foreign trade payments directly influence the turnover of funds and financing, payment risks and expenses, so the sudents should:

1. understand various payment instruments.

2. grasp means of the remittance, collection, letter of credit, guarantee and standby.

3. grasp terms of payment in sales contracts, understand the significance of international payments and  learn to control risks in international payments.

Chapter8 Inspection, Claim, Force Majeure and Arbitration (4 teaching hours)
This chapter will learn four clauses. Students should grasp:

1. commodity inspection (reasons for commodity inspection, when and where to inspect, inspection certificate, inspection authorities)

2. claim (liabilities of breach of contract, claims and trade disputes settlements , claim clause in sales contract)

3. force majeure (definition, force majeure clause)

4.arbitration (the concept, nature, procedures, agreements, bodies of arbitration,abitration versus litigation, arbitration clauses in sales contracts)

Chapter9 Negotiation, Signing And Fulfilling OF Foreign Trade Contract (4 teaching hours)

The main content of this chapter is the preparation of business negotiation, business negotiation, sign and fulfill the contract. Students should grasp:

1. how to gather a foreign market and methods of carrying out a market research.

2. forms, contents and procedures of international business negotiation.

3. to read and review the letter of credit, settlement, 

4. formation of import and export contract.

5. performance of import and export contracts. 

Chapter9 Modes of International Trade (4 teaching hours)
In this chapter, Students will learn distribution, agency, sales, consignment, tendering and bidding, auction, rent, counter trade, processing trade. by studying the various trade modes, students should master their essence characteristics.
(2) The contents and requirements of the sections of experiments and internship: 

   Arranged in a special course.
4. Teaching materials or references: 

Textbook:

Han Yu Zhen, Morden International Trade Practice, Capital University of Economics and Business's Publishing House, 2th edition, 2007
Reference Books:

Li Xiao Xian, International Trade Practice, University of International Business and Economics Publishing House,3rd edition, 2004.

Extra Readings:

‘Journal of International Trade’,  ‘Journal of International Business’, ‘International Business Daily’, etc.

Written by: Li JianWen
Authorized by: XiaoHaiFeng
Composed on 1st Sep.,2010

